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Welcome to our Spring 2016 edition of Communiqué

The Bonaccorde Team ( Back L to R): Mark Logue, Amanda Haimona, Cain Whitehead, Hagan Haimona, Brendan Collopy, Yvonne Charylo
( Front L to R ): Marlene Cetinich, Jane Mogensen, Jennie Freene, Lorna Greensill, Jeanette Phillips

WELCOME TO OUR WINTER 2018 EDITION OF COMMUNIQUÉ
A very warm hello from all the team at Bonaccorde! Although the temperatures have dropped we are still enjoying some
beautiful sunshine on our coast, that’s encouraging plenty of buyers to be out and about at our inspections.
Reflecting over the past few months we’ve accomplished some great achievements – not only selling plenty of property at some record
prices, we’ve grown our team to be able to provide an even higher level of service to our clients. Jeanette Phillips joined our team as a
qualified and dedicated HR/Operations professional to assist us re-engineer our sales, property management and business processes,
which has already produced some great wins.
We’ve hired an additional sales consultant – Mark Logue – who brings a wealth of experience in sales and account management to
the team. Mornington Peninsula born and bred, Mark has extensive local knowledge and experience and you’ll find his calm, yet
determined approach combined with his commitment to delivering the best possible customer service, will ensure you achieve
your property goals.
Jennie Freene has been with us for 6 years and joins me as Client Service Manager to support administration and database management,
to enable me to provide an even greater customer experience.
With Jennie moving out of Property Management we’ve bolstered our Property Management team with a full-time dedicated
Assistant Property Manager in Lorna Greensill, working with Yvonne and Hagan. Lorna joined us with 8 years’ experience managing
holiday rentals and brings a passion and knowledge of the Peninsula having spent her entire life here, along with her natural warmth,
extensive administration and problem-solving skills, ensured Lorna was a great fit for us!
Hagan and I are shortly jetting off to Singapore to attend an exciting internal Real Estate Conference and we look forward to returning
rejuvenated and invigorated with new ideas. We will continue to provide you with the Bonaccorde full service real estate you have
come to know and expect, as we love servicing our community and attending to all of your property needs.
Our shared passion for ‘giving back’ was evident across the team when we all recently took to our kitchen to bake goodies for our
Australia’s Biggest Morning Tea - Cake Stall Fundraiser. We’re proud to share that we surpassed last year’s record (both our office
and the Village’s) with the community contribution of $790, which we matched to provide a donation of $1580 to support The Cancer
Council!
We thank you for your continued support and hope you enjoy our feature articles in the newsletter. Stay warm but don’t hibernate –
pop in and say hello!
Amanda
Amanda Haimona – Director / Licensed Estate Agent – 0419 387 682

Positive thinking, positive results.

Bonaccorde Property Services | 4-42 Lochiel Avenue, Mount Martha VIC 3934
enquiries@bonaccorde.com.au | 03 5974 8900

BONACCORDE EXERCISE CLUB
After reading the article from our friends at Pace the team at
Bonaccorde want to make sure we are fit and ready for the
Spring Selling Season and opened the Bonaccorde Exercise
Club.

MORNINGTON RUNNING
FESTIVAL
The Mornington Running Festival and Health & Lifestyle Expo
is being held on 22nd – 23rd of September 2018. The weekend
festival includes Saturday 22nd September 2018 - Mornington Health and
Lifestyle Expo
Sunday 23rd September 2018 - Mornington Running Festival
includes the 1km kids dash, Bonaccorde 5km and 10km fun run/
walk and the popular Half Marathon 21.1km distance.
Join us to help raise money for BEYOND BLUE our charity
partner.

What is it – We are proud sponsors of the Mornington Running
Festival 2018 which offers various events for everyone at
all levels. The idea is to participate as a group and we will be
offering a training program for three different levels –
Good – No running experience – Goal 5km
Better – Can run 2km - 5kms – Goal 5km or 10km
Best – Run 10km – 20km - Goal 10km or 21.1km
Why – We understand that it can be hard to get up and train
alone and wanted to provide a place for people to meet and
share their goals and enjoy the journey with a group.
When – Info Session & Light Run: Wednesday 18th July and
Friday 20th of July from 6am-6.50am
Running Sessions and 8 week program start: Monday 23rd July
then every Monday, Wednesday and Friday - 6am to 6:50am
continuing through until raceday.
Where – Meet outside Bonaccorde Office, Mt Martha
What next – gather some friends, choose a distance, log onto
http://www.morningtonrunningfestival.com and enter your
preferred event, then join us on 18th July to start training.
Upon registering you will receive:
• 15% off your online entry (Enter Code: Bonaccorde)
& Marquee access at event
• Training t-shirt & training cap
• 8 Week Training Program

WINTER
WINTER
FITNESS
FITNESS
TIPS
TIPS
Finding it hard to stay motivated during
the winter months? You’re not alone,
colder & darker mornings make it
challenging to get out of bed and out
the door to fit in your daily movement.
However, this doesn’t mean that the
benefits of daily movement are any less.
We’ve compiled our top tips to help keep
you moving better to feel better, so you
can spring into Spring!!!

Tip 1: Start with Why…
Have a clear picture of why you are
getting out of bed in the morning.
Remind yourself of this simple goal every
time you feel your motivation wavering.
Feeling brave? SHARE this goal with
friends & family members.

Tip 2: Make a Plan & Stick to it…
Develop Habits & Routine, to minimise
the decision-making process in your
daily exercise.
Using habits to your advantage is a surefire way to breeze through the winter
months.
Aim to complete your daily movement at
a time which is most convenient for you,
physically schedule it in your diary.

Need an extra push? Tell your kids your
plan, and ask them to keep you on track…

Tip 3: Enlist the support of a
buddy or group, to increase
accountability.
Meeting someone helps to solidify our
commitment. It could be as simple as
meeting a friend for a walk after work or
joining the Bonaccorde Exercise Club.
Local running groups & exercise classes
are a great way to do this also.
Can’t find a regular time? Try moving
whilst the kids are at sport, ie. walk 3 laps
of the footy oval when you drop them off
to training.

Tip 4: Make it Fun!
Variety is the spice of life. Try different
forms of exercise to avoid falling in a rut.
Yoga, Tai Chi, Pilates, Resistance
Training, etc can all be completed
indoors when the weather is bad and
are all excellent ways to give the body a
different stimulus.
Feeling like an adventure? Why not try
a new activity like Stand-Up Paddle
Boarding, Bike Riding, Kayaking, etc?

Tip 5: Celebrate the little
victories!
Celebrate the milestones.
As a general rule, people are quick to
criticise their attempts at movement.
Give yourself a pat on the back for all
the small wins, they add up to make a
big difference! Start with a high five for
simply getting out the door.
Have you walked every morning for a
month - maybe shout yourself some new
exercise gear?
PACE Health Management
Suite 5, 34 Lochiel Avenue
Mount Martha VIC 3934
Ph: (03) 5974 3147
www.pacehm.com.au

THE INS AND OUTS OF PROPERTY STYLING
Once you have made the decision to sell your home the next
question is naturally - how can I get the highest price? It goes
without saying that a good agent will play a huge part in
getting you the best result but did you know that effective
home styling or “home staging” will also play a significant role?
In fact, some agents claim that every dollar they spend on
stying they get back five times in sales price. That’s at least five
great reasons why you should be embracing this phenomenon!
As the Director of Bonaccorde, Amanda Haimona knows a thing
or two about real estate styling. With 20 years’ experience in
real estate, Amanda has seen first-hand how property styling
has evolved and how important it is to the bottom line when
selling your home. “Our buyers are sophisticated, savvy and
want to walk in to a home that they feel has been well looked
after. There are a number of professional interior designers who
specialise in staging houses for sale, however below are some
simple and straightforward tips you can implement yourself to
make that lasting impression.”

BEFORE

AFTER

1 People can and will judge a book by its cover.
When potential buyers arrive at your house first impressions
could mean the difference between an offer or not. Ensure your
hedges are trimmed, garden beds weeded, minor repairs are
fixed and the driveway is clear from any dirt or clutter. This is
your houses’ moment to declare how wonderful it is so don’t
underestimate how powerful this first impression can be.

2 De-personalise and de-clutter.

5 How does the space work?

Yes your home is a showcase for your life and all the trinkets,
photos, books and knickknacks mean the world to you….but
they don’t mean anything to potential buyers! You need to be
able to disassociate yourself with your home and remove any
personal items so that people can walk in and conjure up visions
of themselves living in this space.

You want all furniture and items within the house to
demonstrate how a space can work. Often that means removing
excess furniture. Your focus should be to maximise space and
light and give every room a purpose. Take the thinking out of it
for the buyer.

3 It’s what inside that counts.

Kitchen’s and Bathrooms really can sell a house so pay particular
attention to these two areas. In your kitchen remove everything
from benches and…you know it…declutter. In your bathroom,
invest in some new towels to make the space inviting. Don’t
underestimate the power of what new handles or paint can do
for dated bathrooms.

Before inspections make sure you go through every drawer and
cupboard and reorganise and again de-clutter. Good storage
is usually up there on every buyer’s wish list so remove any
unnecessary items to reveal the extent of the space.

4 Don’t give them a list of repairs.
You want buyers to leave your property imagining moving in
straight away not making a mental list of all the things that
require fixing! So, before you arrange inspections go through
your property with a fine tooth comb. Look for chipped paint and
floorboards, broken handles and fixtures.

6 Everyone’s gotta eat…and shower.

7 Clean, clean, clean
Never has been a better time for some old fashioned elbowgrease. Before inspections your house should look immaculate.
From front to back, windows to floors and ceiling and walls,
everything must be spotless.

QUARTERLY RESULTS
Properties in Mount Martha have experienced some of the most substantial price increases in recent years. Although the city
market has shown signs of slowing, there remains a strong buyer demand for residential properties in Mount Martha.
You may have been wondering if the right time to sell your property is now, well, that’s where we can help. We take pride in being the
only Mount Martha agency to be recognised by the Real Estate Institute of Victoria for their pursuits of service, ethics and results.
For friendly and honest advice please contact or our office on 5974 8900 to speak to a property consultant.

5 Year Market Comparison

2018

2013

93

121

What is the highest house sale price in the last quarter ?

$4,005,000

$2,300,000

What is the median house price in the last quarter ?

$1,142,500

$668,500

What is the average house price in the last quarter ?

$1,335,412

$792,467

How many properties have been sold over the last quarter ?

How many properties are on the market ?

102

(All care is taken to provide accurate data. Avg House price, Median House Price Calculated on 64 & 82 reported sales from 1/03/18 to 31/06/18 and 31/03/13 to 31/05/13)

To receive a complete market
report call 5974 8900 or
email MARKET REPORT to
enquiries@bonaccorde.com.au

CALAMARI HEAVEN
We are in the midst of the greatest run of calamari
that we have seen in a long time and I really don’t
see it slowing down any time soon. There is no real
secret here on how to get them but black jigs have been the big winner in the colour
department. There has also been some solid catches on both plain white and red foil
jigs so it does pay to have a couple of options there.
Everywhere from Frankston through to Portsea has been great and 3 to 6 metres of
water is the depth you want to be in.
A sample of the fine calamari around at the moment.

There has also been some really big cuttlefish around too, head out a little bit deeper
to 10 metres of water and up the size of your jigs to 3.5 and 4. Being on the bottom is
an absolute must.
Australian Salmon have also been everywhere and are a great land based option all
over the bay. Tide changes at dawn or dusk are generally the best times and small
metal lures, from 20 to 30g, are best or an unweighted pilchard strip will get the job
done.
Some really nice snapper are out in the deep water off Mt. Martha. 18 to 20 metres of
water is where you want to be with silver whiting and squid being the best baits. Tide
changes are crucial for success at this time of the year.
For those who want to fish offshore, there are some nice schools of southern bluefin
tuna around in 55 to 70 metres of water off Flinders and Cape Schanck. They are very
shy though, so small skirts towed a long way back from the boat is very important.
For the full MASSIVE fishing report log onto www.ifish.com.au. You can also text your
fishing reports to our reports hotline on 0427 693 759.

The snapper fishing has been exceptional for this time of the year!

Keep the reports coming and head on down to Tackle World Mornington to say Hi!
Team Tackle World Mornington | 03 5975 7500
177 Mornington-Tyabb Rd, Mornington

Testimonial
“Amanda is a pleasure to deal with. A born communicator
coupled with integrity and good market knowledge, make
her a pleasure to work with. She ensures everything is
easy and is willing to go the extra mile to guarantee a great
outcome for all. We recommend her to anyone looking to
sell their home.“
Georgina Barrow | Vendor | 31 Clarkes Ave, Mt Martha

PROUD SPONSORS OF:

Bonaccorde Property Services
4-42 Lochiel Avenue,
Mount Martha VIC 3934
03 5974 8900
Disclaimer: This newsletter expresses the opinions and views of Bonaccorde Property Services and it’s contributors. Its contents are believed to be accurate at the time of publication, but no responsibility is accepted by Bonaccorde for any loss suffered
by any person or corporation taking action based on its contents.

